KPATKOE PYKOBOACTBO NO
3NIEKTPOHHOU KOMMEPLIUWA
B CETMEHTE B2B

LNOPOBbLIE PELLEHNA HA CMEHY
TPAOVILMOHHOMY 1100X04Y

NCCJTELOBAHWE DHL EXPRESS
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B2B-cermMeHT nepexuBaeT neprog, AMHaMUYHbIX NpeobpasoBaHumil.
TpaanLOHHbIe BI3HEC-NIPOLIECCHI — OT MPOAAXK U B3aNMOLERCTBISA «3TOT KPU3UC [MAHAEMUSA
C KAVEHTaMU 10 DyNUAMEHTA 1 LOCTABKM 3aKa30B — BbICTPO COVID-19] VBEANYUN
ycTapesatoT. CermeHT B2B Hauan nepexoq, B OHMAMH eLe Ao PA3PBIB MEXXY TEMM, KTO
NaHLeM1M, HO KOPOHABMPYC YCKOPIA 3TOT TpeH, MpoLecch HAYAJTNHBECTUPOBATD

o B 9JIEKTPOHHVIO
B2B-koMnaHu BCe MeHbLLEe 3aBUCAT OT TPAANLUNOHHOMO INYHOMO
. KOMMEPLMIO ELLLE OO
B3a/MOOENCTBWA N BCE Yallle OCHOBbIBAKOTCA Ha aHATINTNYECKINX NAHZEMIW, N OCTANbHBIMY
AaHHbIX. VYACTHUKAMMW PbIHKA. TE,
KTO ELLLE 3TOINO HE CAENAN,
HoBsble BbI30Bbl 2020 roga BbIABUIN HEOOXOAMMOCTb FTMBKOCTN Lenoyek BP0, NI BBDKUBYT»

noctaBok B2B-komnaHuia. Tenepb, Korga 6b1v BHEAPEHbI HOBbIE LdpPOBbIe
NOAXOZAbl, U KOMNAHUW B MOMTHOI Mepe OLLY TUNN X NPEUMYLLECTBA, vnp i napHep Enceiba By
Ha3afd [oporu HeT. Kpome Toro, B CBSI3N CO CMEHOI NOKOIEHWUI Ha
KJIlo4eBble No3uL MK B B2B-KOMNaHNSX NPUXOASAT MUMTEHWANbl U aKTUBHO
CNOCOBCTBYIOT AUOKUTANIN3ALNM CEMMEHTA, TaK KaK XOTAT NOY4YUTb
KJIMEHTCKNI ONbIT, CXOXKWUIA C TEM, KOTOPbIN OHU NOJTyYaloT B XO4,€ OHNANH-
WwonuHra B kKayectee B2C-knneHToB.

Bek!

B HAYyCTpUM NPONCXOONT HACTOALW,AA
pesontouuns, n B2B-komnaHunsam,
KOTOpble XOTAT BOCNOIb30BaTbCSA
BCEMM BO3MOXXHOCTAMM B 06nacTtu
TPaHCrpaHNYHOWN OHNAH-TOProBAN,
Heob6xoLnMo BbICTPO aJanTNPoOBaTbhCA
K MU3MEHEeHNAM B MOLXO0AE K 3aKyMnKaMm.
Mbl pacckakeM BaMm, KaK 3TOro
nobuTbes.

1 - BpaiiaH Bek, cTatbs B Tech Bullion, aeka6pb 2020 roga, https://techbullion.com/b2b-ecommerce-best-practices-for-2021/
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YTO NPEACTABNSET COGOIA BHEKTPOHHKH:? |

LY

KOMMEPLINA B CEFTMEHTE B2B?

SneKTpOoHHas KoMmepLys B cermenTe B2B (business to business) npennonaraer KPATKO O BO3MOXXHO-
odyopMIIeHNe 3aKa30B OPVANYECKUMAINLAMI Ha OHaiH=NopTane. B tenom " CTSAX OJ19 POCTA?
e-commerce B B2B-KOMNaHUAX UCNOAb3YeTCH 4 Yy YLLEHNFKOMMEPHECKUX ' B 2019 rogy 06beM rno6anbHbix
pe3ynbTatoB. B ycnoBusx LudpoBoii 06paboTki 3aka308 npoLect3aKynoK npopax Ha B2B-caiitax u Map-
s KeTnneicax BbIpoc Ha 18,2%,

CTaHOBUTCS YA0BHEe N5 ONTOBbIX KIMEHTOB, MPON3BOANTENEN, ANCTPUOLIOTOPOB pocTur 12,2 TPAH AOANAPOB U 10
N.0CTaNbHbIX KJMEeHTOB B2B-KoMnaHuil: & pasmepy npes3owen B2C-cermMeHT.

: Mo nporHo3am Forrester, o6bem
HoBble TeXHOAOM W B 06AACTI 3NEKTPOHHOW KOMMEPLLW YCTPAHSIOT Bapbepbi . PbIHKa 31EKTPOHHON KOMMepLK

: B cermeHTe B2B B CLLIA BbipacteT

11 NO3BOJIAT B2B-KOMNAHUAM CHU3UTb KOMMYECTBO NOCPESHUKOB 1 NpOoaaBa e K 2023 roay A0 1,8 TP AOANAPOB

HanpsiMy0 KoHe4HoMy noTpebuTento (B2B2C). v cocTasuT 17% oT BCex B2B-npo-
OaX B CTpaHe. /1 3To gaHHble,
KOoTOopble 6bin onybnnKoBaHbI eLe
A0 NaHgemMunum.

U3MEHEHWNE NOBEAEHNSA
B2B-KJINEHTOB

Bbl lymaeTe, UTO 3HAETE, KaK BedEeT Cebs TUNNYHbIN B2 B-KnneHT?
B03MOXHO, NPULLIO BPeMs NepecMoTPeTb CBOe MHeHe. [Angxunta-
nn3auumn cermeHTa B2B cnocobCTBYIOT He TONbKO HOBbIE TEXHOSO-
FAW, HO 11 U3MEHEHME NOPTPETA CPELHECTATUCTNYECKOro
3aKynuyka 13 B2 B-komnaHuu.

-

Kak 1 B cermeHTe B2C, BaYKHO NOMHUTb O TOM, YTO 3a KXol
B2B-cpenkoii CTOUT peanbHbIli, XXNBOI Yes0BEK, U Ha ero
peLleHne o 3aKynKe BAUAET MHOXECTBO TeX e haKTopoB,
KOTopble onpeaensioT nosegeHne B2C-knneHToB. Takum
obpasomM, y 3aKyniinka B cermeHTe B2B nosensoTcsa noxoxne
0XMAAHNSA OT KITMEHTCKOrO OnNbl

Mo pe3ynbTaTam uccnegoBaHns
Gartner, 44% mMunneHnanos
npeanoYmTaloT 0bxoanTbesa 6e3
KOMMep4eCcKoro npeacTaBuTens
B npouecce B2B-3akynok. K 2025
rogy 80% Bcex B3auMOOeNCTBIIA
B o6nactn B2B-npogax

6yayT NPOVCXOANTb B PaMKax
LMhpOoBbIX KAHANOB®.

2b - Forrester, «06bem aneKTPOHHOI koMMepLn B B2B-cermeHTe B CLLA focTurHeT k 2023 rogy 1,8 TpnH gonnapos», sHBapb 2019 roga, https://www.forrester.com/report/US+B2B+eCommerce+Will+
Hit+18+Trillion+By+2023/-/E-RES136173

3a - Gartner, «byayLee NnpoAak —NpPorHo3 Ha 2025 rofd: nepexof Ha L poBble peLleHns, KOTOpbIX TPeBYIOT 3aKynwmku B2B-koMnaHwii», aekabpb 2020 roga, https://gtnr.it/3sbRRu4

3b - Gartner, «byayliee npogax — NporHo3 Ha 2025 rop;: noyemy B B2B-npoparkax Hy>XHO OTAATb MPropuTeT L poBoMy Noaxofay», ceHTabpb 2020 roga, https://www.gartner.com/smarterwithgartner/
future-of-sales-2025-why-b2b-sales-needs-adigital-first-approach/
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MunneHanbl, an NPeacTaBuTeNn NOKoneHns Y,
OTBEYAKOT 3a MPUHATIE 73% PELLEHUI 0 3aKyKax

B B2B-cermeHTe”. LindhpoBble abopureHbl BoIpOCN B
MUPEe NHTePHEeTA 1 MOBUIbHbIX TENEOHOB, MO3TOMY
OHW B0bLLE OPUEHTUPOBAHBI HA TEXHOMOT NI, YeM

VX NPeLLIECTBEHHKIA. JTNYHbIN OMbIT KINEHTCKOMO
B3avmMoaencTsmns ¢ B2C-koMmnaHnamm BANSET Ha TO, YEro
MUNNEHMANbI OXNOAKT OT COESOK B B2B-cermenTe.
[MoaymaiiTe 0 TOM, HTO Bbl DOSIbLLE BCEMO LEHWTE NPK
odhopmneHnn B2C-3aka3a: CKOPOCTb, ya0OCTBO, BbIOOP
BapVIaHTOB JOCTaBKM... VIMEHHO 3TOro XOTAT Bawuy B2B-
KSIMEHTbI NPV Noncke BusHec-napTHepa.

KnueHtoB B2B-koMnaHumii
cnpocunu: Kakoi Kputepmii
nMmeeT Ans Bac Hambonblee
3Ha4eHue npu BbI6ope HOBOro
nocraBLyuKa?

OTcyTCTBME HEOBXOAMMOCTY YKAATb,
NOKa CO MHOW CBSXXETCS KOMMep4YecKuii
npepcrasuTenb 52%

BO3MOXHOCTb OTCNEXMBATb 3aKa3 B
OHManH-pexume 39%

B03MOXHOCTb pa3MecTuTb 3aKas Ha
OHnanH-nopTane 38%

WNcToyHuk: Sana®

OaHako npeo6pa3oBaHmne
caifta Baweii B2B-KkomnaHuun
B nofo6me mapkernneiica

3TO TOJIbKO Ha4ano ...

4 - Sana, «Kak yA0BNeTBOPUTb CPOC 3aKYMNLIMKOB Ha (6onee 3th(heKTBHYIO) INEKTPOHHYIO KOMMepLmio B B2B-cermeHTe?», heBpanb 2019 roaa, https://info.sana-commerce.com/int_wp_b2b-buying-
process-2019-report.html
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OCHOBHbIE NMPUHLUMNbI B3AMMOAENCTBIUS
C KJINEHTAMUW B.CETMEHTE B :

Tenepb, 3Had 0 TOM, YTO KNEHTI B2B-KoMnaHni nepe-
XOAAT Ha LMDPOBbIE KaHa bl AS NPUHATIS PELIEHNI

0 MOKYMKe, AaBalTe paccMoTpuM, Kak 3DMEKTIIBHO Bbl-
CTPOUTb B3aUMOENCTBINE C HUMU.

Yno6Hasa nnatgopma e-commerce —3T0 He NPOCTO oMepeaHas .
TOYKa B3anmofencTeuns. OHa OTKPbIBAET HOBble BO3MOXXHOCTI

nnomMoraet BallemMmy 6VI3HeC\/ nerko n 3qu)E‘KTVIBHO YBeJINYNTD i e

OXBaT ayanTopun n npmneieyvb HOBbIX KJINEHTOB.

Knto4yeBble 0COBEHHOCTN, KOTOPbIE BAUSAIOT Ha KIMEHTCKUIA NYThH N s
Ha oHNanH-nnaTopmax B B2B-cermeHTe, MOXXHO 06begNHNTD : : J
B NATb KaTeropuii, KOTopble NpeacTaB/ieHbl HUXe. YTOObI Bbisic-

HUTb 3TN KaTeropmumn nccneposartenbckas komaHga DHL npoBena

MaclwTabHoe nccnegoBaHue, CobpaB Ka4eCTBEHHbIE OAHHbIE

B X04,€e rNyOUHHbIX UHTEPBbLIO.

Mpepnaraem BamMm pyKOBOACTBO MO Nepexoay Ha uupoBbie
KaHaJibl B3anMoaencTeusl, KOTopble NOBbLICAT LLEHHOCTb Ballero
613Heca gNns KNMEHTOB U YBENNYAT ero NpubbIIbHOCTL 6Aarogaps

POCTY [OJIN PbIHKA M ONepaLioHHO 3 HEKTUBHOCTM. )

Bbl MOXETE YIYYLINTb KIMEHTCKIIA OMbIT B PaMKax
CKBO3HbIX O113HEC-NPOLLECCOB C NOMO-

b0 YHKLMOHABHBIX BO3MOXHOCTEN

1 TEXHONOrniA. Hanpumep, HeobxoanuMo

NPOBECTV ANIKNTANN3ALMNIO BCErO Ka-

Tanora T0BapoOB 1 YCTAHOBUTL MPOCTYHO

1 3O DEKTIBHYIO MOUCKOBYIO CUCTEMY.
BONbLUMHCTBO NONb30BaTENEN NNATHOPM
e-commerce, Kak B B2C-, Tak n B2B-cermeH-

Tax, TaKXXe OXKUaaoT yBUOETb Psia A0N0N-

HUTENbHbIX (YHKLWIA: a0anTUPOBaHHbIN 015
MMAHLWETOB 1 MOOWbHbBIX TeNetOHOB AN3aliH,
HAJEXHYIO 3aLWMUTY AaHHbIX, 0€30MacHOCTb OH-
NaH-NNaTexei 1 4at co cneumanncTami.
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2. KINEHTCKUN ONbIT

B 2020 rogy rnaBHbIM ONpeaensowym GakTopom ans
B2B-nokynartenei Bnepsble CTan KINEHTCKWIA OMbIT,

a He CTOMMOCTb TOBapoB 1 ycayr. Ana 64% 3akyn-
LLIIKOB MOJSTIOXKUTENbHBIN KIIMEHTCKII OMbIT BaXXHee
cTonMoCTK, a 86% Oaxe rotoBbl MepensiatuTb 3a
HEero®. HeBaXKHO, PELUTECH SN Bbl HA MOTHOLIEHHYO
LMDPOBYIO TPAHCHOPMALMIO NI MPOCTO 0BHO-
BUTE CBOW CalT, CNeayeT yoeanTbCs, YTO KNNEHT
OCTaeTCs B LieHTpe Ballero BHuMaHua 8 2021
rogy. lNepen BHepeHeM HOBbIX (DYHKLWIA 11 3a-
MyCKOM HOBOTO MPOEKTA CnpocuTe cebst: «Kak
3TO YAYYLLNT KINEHTCKUI OMbIT?»

B 21 BeKe K/IMEHTbI ULLLY T BO3MOXHOCTU A1 3aKYMOK Mo BCEMY MPY, NO3TOMY Balla nnatdopma
e-commerce 40MKHA NOAAePXKIBATbL ONNaTy B Nto00I BantoTe. Bbl CMOXETE NOBLICUTb YPOBEHb
V0BNETBOPEHHOCTU KNNEHTOB, ECNN SCHO 0603HAYMTE NtoDObIE PACXOLbI N0 TPAHCTPAHNYHbBIM
cAenKam, Hanpumep, CBsI3aHHbIE C OMIATOV TAMOXEHHbIX HAMOrOB Y1 MOLLISIAH.

4. OMHNKAHAJIbHO

[0 OaHHbIM UCCenoBaHNs, Hanbonee ycreL-
Has MHTerpaLsa BO3MOXHA B paMKax OMHII-
KaHanbHoW B2B-komMmepLmw, KoTopasi 06be-
OVHSET NPOJAXM B 0dhnaiH-MarasnHax 1 Ha
OHNaH-NIaTopMax, a TaKXXe BO3MOXHOCTH
MOOUNbHOM KOMMEPLI. ITOT KOMMIEKCHbIN
NOAXO[, K HTErpaL/Av NOBbILLIAET BOBIEYEH-
HOCTb KNMeHTa 1 nomoraeT B2B-komnaHusm
A0CTUraTh OU3HEC-LIENEN C NOMOLLbIO 10~
6anbHOro oxBara LeNeBon ayanTopun.

5 - The XM Institute, «OKynaeMocTb UHBECTULMIA B yNyYLIEHWE KIIMEHTCKOrO onbiTa», aBryct 2018 rofa, https://www.qualtrics.com/xm-institute/roi-of-customer-experience-2018/
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KNMEHTCKNiA ONbIT He 3aKaHYMBAETCS B TOT MOMEHT, KOrAa B2B-KIMEHT HKMMAET Ha KHOMKY «KynuTb».
YT106bI 06€CNEYNTb NO-HACTOALLEMY IPHEKTUBHDIA U HENPEPbIBHDBIA NPOLLECC, YAENUTE BHAMAHNE
BapuaHTaM LOCTaBKW, KOTOPbIE Bbl NpeafiaraeTe CBOMM KNeHTaM. Tak, OCHOBbIBAsiCb Ha onbiTe B2C-
KOMMaHWIA, MOXHO C YBEPEHHOCTbIO YTBEPXAATb, HTO HeyAayHas JOCTaBKa Ha «NoCieHeil Mune»
MOXET HEraTUBHO CKa3aTbCs HA KIMEHTCKOM OMblTe, N03TOMY yOeAUTeCh, YTO NOCAEAHSASA TOUKA
B3aVMOLE/ICTBIA C KIIMEHTOM OCTABUT NONOXMTENbHOE BNeYaTNeHre O Balleil KOMNaHuu.

POCT 3JIEKTPOHHOW v
KOMMEPL U B2020 roayv 4

TBKyLLEN CNON LPOBOI PEBOSIIOLAIA B CErMEHTE
B2B cTanu, KOHeYHO, He TOMIbKO MUSIIEHIATb!.
Manpgemung COVID-19 B Havane 2020 roga Toxke
OKasasia OrpoOMHOE BVSIHIAE Ha 3TOT CErMEHT.

B ycnoBusix rno6asibHol naHaeMun Ballia KoMAaHus, e
BEPOATHO, MOMONHMUMA PALAbI NMPOU3BOAUTENEN, o PN

,D,I/ICTpVI6bPOTOpOB N ONTOBUKOB, KOTOPbIe caesnann KOMNAHWWN PACCYUTBLIBAIOT
CTaBKY Ha 3JIEKTPOHHYIO KOMMepPLUIO A Nognepxxkun HA p‘on FOCPOYHDbIE NBMEHEHNSA®
onepauroHHbIX NPOLLECCOB U nepeLunn CANYHbIX Ha

OHMaH-BCTPEYM , Hanpumep, B Skype®. - -
¥ _4 BepOﬂTHOCTb COXpaHeHUs HOBOro noagxoAa K sakynkam -

Ecnu Bbl NNaHUPYETe COXPaHUTb HOBbIE Ll,VId)pOBble - il 1 NOCTaBKaM NPOAYKLUM B NepcnekTUBe oT 12 mecsues,
% pecrnoHAeHTOB

NPaKTUKN B A,0NTOCPOYHON NEPCHEKTUBE, TO Bbl B STOM _ N o
F. . N KpanHe I 89 /o
He 0OMHOKW: ToNIbKO 20% 3aKynLWNKOB B B2B-KOMAaHUAX . BEpOATHO
¢ Ha 11,25%
3a8BUIN, YTO XOTAT BEPHYTLCH K O4HbIM BCTPEYamMc . - Bnonue ’
BepOSTHO Bbllle, Yem
KOMMepYeCKUMU NpeacTaBuTenaMu. TeHOEHUNSA aKTYanbHa B anpene
Jaxke ANa TeX MHOYCTPUIA, Fae TPaauLMoHHO npeobnanana ManoseposTHo
MOLEsb NOJIEBLIX MPOAK, HANPUMEP, 34 PABOOXPAHERUS Mopxop He
v, n3MeHunnca
1 chapMaL,eBTUYECKO MPOMBILLIEHHOCTIA”.
Kpome Toro, 3aKyniuKn CTaHOBATCH YBEPEHHEE B anpenb 2020 s asryct 2020
pasmMelleHN BbICOKOCTOMMOCTHbBIX OHNaliH-3aKa308B. Tak, Bonpoc y>ke He B TOM, ClieayeT N NepeBoguTb 61sHec
70% J-||/|L|,, an|HV|Ma|’OL|J,V|X peLUeHMﬂ B Bz B-KOMI‘IaHVIFlX, B 0HJ'IaI7IH, a B TOM, Korga 1 HaCKOJ/1bKoO 6bICTp0 3TO MOXXHO

caenatb. MHorne B2B-komnaHum, y KOTOpbIX eLe HeT
peLueHniA Bns ANeKTPOHHOW KOMMEepLMU, Ha4anu npoLecc
Ha cymmy cBblwe 50 000 ponnapos CLUA, a 27% roTosbl noucka NpoBaiifepos. A KaK 3Ta cuTyaums o6CTouT y Bac?

notpatuTb 6o5ee 500 000 gonnapos® B paMkax 0gHOro
OHNaliH-3aKasa.

OTMEeTnNN, YTO roToBbl ANCTAHLUMOHHO Pa3MeCTUTb 3aKa3

6 - Skype
7,8, 9 - McKinsey & Company, « BocemMb rpacthmkoB, KOTOpbIe NMoKasbIBaloT, Kak naHaemus COVID-19 HaBcerga nsmeHuna B2B-npogaxu», okta6pb 2020 roga, https://www.mckinsey.com/business-
functions/marketing-and-sales/ourinsights/these-eight-charts-show-how-covid-19-has-changed-b2b-sales-forever
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JOODEKT MAXOBUKA - KAK CMNO
BCE BO3MOXHOCTU BHEKTPOHHO
KOMMEPLIUN

AP deKT MaxoBrKa —
3TO KOHUEeNums
nocnenoBaTesibHoro
nepexofia «0T XOPOLLEero
K BefIMKOMy». [ToCTeneHHo
PA3roHsAA MaxoBUK,

Bbl 3aCTaBNSETE

ero KpyTUTbCs BCe
BbiCTpee 1 bbiCcTpee —
TaK NPONCXOANT U C
npeobpa3oBaHUAMM.

[lnga nogaepyxkn

BalLieln B2B-kemnaHum

Ha NMYTW K OTAINYHbIM
OHNAH-NPOoAaXKaM Mbl
NpoaHaIM3npoBaIu
yeTblpe 3Tana, KoTopble
BaXKHO MPOWTW, YTOObI
Pa30rHaTb MaxoBUK
3N1EKTPOHHOI KOMMEPLIANA.

= - u.....
' -

CTOJNIKHUTE MaXOBUK C MECTa — HAYHUTE MUTPALMIO KITMEHTO
ochnialiH-KaHanoB B OHMaH. Ecniv Balla KOMaH4a 3aHMMAaeTCs 3aMyCKOM HO-
BOrO KaHaa 3M1eKTPOHHON KOMMepPLMK, MogennTech 06 3ToM C K
KaK MOXHO paHbillie 1 AepXuTe 1X B Kypce NpeAcTosiLLero 3anycka. Yoeau-
TECb B TOM, 4YTO Balla OHAAH-nnaTdopMa yoobHa Ana nonb3oBaTe el u co-
OEPXXUT CrPaBOYHOE PYKOBOACTBO M OTBETHI HA YACTO 3af,aBaeMble BOMPOCHI.
MogymainTe 0 TOM, HACKOMBbKO 3(h(heKTNBHO OpraHN30BaHa HaBMrauus Ha
canTax B2C-koMnaHWn — OpEeHTUPYNTECH HA BbICOKME CTaHAAPTbI.

\

—_ s e X ‘

-
MpopomkaiiTe pasroHATb MaXoBuK. Ha naHHOWHOBHoe BHUMaHWe
HeobXooUMO yOennTb KITIMEHTCKOMY OnbITy. PeKkOMeHayeM BHeAPUTb NPo-
rPamMMbl, KOTOPbIE CMIOCOOCTBYIOT-POCTY NOSSIBHOCTU KITMEHTOB, YBEJINYEHWIO
CpepHero Yeka 1 YacToTsl noxyﬁoqfnoaasbre BO3MOXHOCTb COBEPLLATD
3aKynKv Mo NoANICKE WA Pa30BO —Tak Bbl MPUBIIeYeTE K/INEHTOB 1 MOBbICUTE
VX YKN3HEHHYHO LLEHHOCTb. KpoMme TOFO, Bbl CMOXKETe coObpaTh AaHHbIE, KOTOpble
MoMoryT Balleli KOMaHAEe NPOAAX MyYLLie NOHATb NOKYNaTeNbCKOe NoBeaeHNe
KANEeHTOB. IHTerpupyliTe NnporpaMmmMmHoe obecrneveHne gas XpaHeHns JaHHbIX
6aHKOBCKUX KapT, Hanpumep, Rebilla'® n TexHonornm gnas NoBTOPHOro BbiCTaB-
JIEHMS CYETOB, Takmne kak PayWhil'!,

CpenaiiTe MaXOBMK 3/IeKTPOHHOII KOMMepPL MU YacTbio Ballen 6us-
Hec-mogenu. CUHXPOHU3MpPYIiTe NpoLecchl U paboTy KomaHg,. NMepecmMo-
TpUTe TEKYLLYIO OPraHnU3auMOHHYI0 CTPYKTYPY N Nepepacnpegennte poau
1 pecypcbl. Mpu HEO0BXOANMOCTY HAMINTE BHELLHUX CNeLannucToB. MNocne
CO3[aHuna He06X0ANMOI CTPYKTYPbI ONpenennTe NPoLecc NPUHSATIS
peLueHunii B 061acTu 6romyKeTa 1 yrpaBieHUs, KOTopble BAUSIOT Ha paboTy
KOMaHgbl e-commerce. Takne MHCTPYMeHTbI, Kak BundleB2B?, nomoryT
BalLeil KoMaHge NPogaXk NoNy4YnTb BOCTYN K CANCKY HEOBXOANMbIX 3aKym-
LLINKY TOBAPOB, [,O06aBNTb TOBapbl B KOP3MHY 1 3aBEPLUNTbL OchopMieHne
3aKasa.

V6eaunTtech, YTO MaXOBUK 3/IEKTPOHHOII KOMMepLUM BpaLlaeTcs B Tec-
Holi CBA3Ke C APYruMn KaHanaMun npoga). Bo nsbexaHne BHyTPEHHMX
KOHhINKTOB y6eaunTechb B TOM, YTO OHAANH-NNaTtdopma 3chhekTUBHO
LOMNOJHAET Apyrue KaHasnbl Npogaxk. KomaHga no npogakam B LMpoBbIxX
KaHanax npu noanepXxke pyKoBoACcTBa OTAENA NPOAXK [OKHA MPOABU-
ratb NpenMyLLecTBa caMoobcny>XXMBaHUS KIMEHTOB C MOMOLL IO TEXHOS0-
rniA. 3To NO3BONUT KOMMEPYECKMM NPeacTaBUTENsAM COCPeA0TOUNTLCA Ha
OpYrux 06593aHHOCTSX N BOBUTbCS BbICOKMX NMOKasaTeneid. TOfbKo B TOM
cnyyae, eCnn y KNMeHTa eCTb CIOXKHbIA 3aMpoc, K paboTe ¢ HUM MOXXEeT noa-
KJIIOYNTHCA KOMMEPYECKNiA NpeacTaBuTeNb. Takol NoAX0A MOMOraeT Ko-
MaHge 60sblue BHUMaHWS YOENATb MPoJaXkaM, a He 0HOPMIIEH IO 3aKA30B.

10 - https://www.rebillia.com/ 11 - https://app.paywhirl.com/ 12 - https://www.bundleb2b.com/




9 KpaTkoe pyKOBOACTBO M0 3/1eKTPOHHOI KOMMEpLM B cerMeHTe B2B

HecmoTps Ha NperMyLLLEeCTBa 3amnycKa OHNaH-NNaTdopMbl 4115 BaLLero busHeca, BaXKHO y4ecTb
PUCKU 11 BbI30BbI, C KOTOPbIMU CTANKMBAKTCA KOMMNAHWN B 3M1EKTPOHHOI KOMMepLIW B cermeHTe B2B.
HanpuMep, KOMMaHWSM U3 UHOYCTPUY MOl OyAeT NpoLle afanTupoBaTbCs K HOBbIM YCOBYSM, B TO
BpeMs Kak hapMaLeBTNYECKM KOMNAHUAM MOXET NoTpeboBaThCA [ONTOCPOYHbIV NaH Pa3BUTYS.

OCHOBHble BbI30BbI 11 6apbepbl 418 PA3BUTISA 3NEKTPOHHOR KOMMepLK B B2B-cermenTe:

B O6pas mbilwneHnsa
CoTpynHMKaM HE0O6X04MMO NOBbILLATbL CBOKO KBaNMKaLuio, 4To6bl afanTupo-
BaTbCA K U3MEHeHUsM B 613Hece 1 LLenoYvkax nocTaBokK. [/1d yCneLHbIX U3MeHe-
HVI HEOBXOAVMbI «LCHPOBOE MbILLIEHNE N OTKPLITOCTb MHHOBALUAM. B NtoObIx HAUMHAHWAX Bbl CHUYKaeTe

B TpaHcrpaHu4yHas gocTaBka PUCKW, eCin 3HaeTe O HAX N y4TbIBaeTe
Kypcbl 06MeHa BantoT, TaMOXKEHHbIE TPe6OoBaHMS, HANOT W U NOLLANHbI, @ TaKXe NPV NNaHNPOBaHK, BaLLia cTpaTerus
MeHee pa3BuTas MHPACTPYKTYpPa — BCE 3TO MOXKET NPEeACTaBNAATb pUckun. YaenuTe
BPeMsi TOMY, YTOObl OLLeHUTb, KAKOe 3HA4YeHNE NMEeeT TPaHCrPaHMYHAsA foCTaBKa B 31IEKTPOHHOW KOMMepPU A OOHKHaA
L7191 BaLLWX OCHOBHbIX PbIHKOB. TPAHCMOPTHbIE CETY AOMKHbI YMETb afanTNpoBaTh- MPEBPATUTb aHANN3 PUCKOB B MaH

€S K HOBbIM TPe60BaHUAM B JIOFNCTUKE.
OENCTBIN. Tak, HanpriMep, Bbl MOXXeTe
B KoHKypeHumnsa

KpynHbIM KOMNAHMAM € ycToaBwuMncs B2B-nnatcopmamm 6yaeT CNOXKHO KOH- BOCIMOJ1b30BaTbCA aJIbTEPHATBHbBIMIA
KypupoBaTb C,D,MHal*:II/NHmMM cTapTanamu. ECTb pycK 0CTaTbCs He Y AN, ecriv He NOAXONAMM /1S [IOCTVKEHIAS LIEM

npeanpuHUMaTh AECTBUS B OTBET Ha LA KOHKYPEHTOB — MPU 3TOM BaXKHO He
XXepTBOBaTb NPUObILHOCTbIO. nn 06paTI/ITbCF| K OMbITY CTOPOHHNX

B LeHoo6pa3zoBaHue opraHv3aumii, Hanpumep, DHL.
LleHoo6pa3oBaHNe MOXET NPeACcTaBNAATb LOMNONHUTENbHbIE CTIOXXHOCTU. 3aKYMLLN-

K1 B B2B-KOMNaHUsAX NpuBbIKAN 06CY>XAaTh C KOMMEPYECKUMY NPeACTaBNTENAMN
j CKMAKW Ha OMTOBbIE NN MOBTOPHbIE 3aKa3bl. Ecnn ueHooGpasoBaHme nepel?lp.eT

B OHNaliH, B2B-KoMnaHusiM 6yfeT BaXXHO NPOAYMaTb afbTEPHATMBHbIE CMOCO6bI
MOTUBaLMM 3aKYMLLMKOB, HANPUMEP, BHEAPUTb cTpaTernio «Kynu 6onblue —nnatu
MEHbLUEe» NN NPeaa0XUTb CKUAKY Ha ONTOBbIE 3aKas3bl.

5 |



10 KpaTtkoe pyKoBOACTBO MO 3M1EKTPOHHOIN KOMMepLUN B cerMmeHTe B2B

[Mocne 3anycka nnartopMbl 44 LGPOBbIX MPOLAXK, MOCTOSAHHO
MPOBEPSAINTE, HACKONBKO 3MEKTUBHO OHA YHKLIMOHMPYET. KOHTPOb
NOMOXET BaM BbISBUTb Cl1abble MecTa 1 NOHATL OTMNPABHYH TOYKY,
OTTaJIKMBASICh OT KOTOPOW MOXHO cTaBuTb KPI Ha Byayulee. Jyywas B2B-
CTpaTterus: TecTupyiTe, ONTUMU3NPYITE, CHOBA TECTUPYIATE 1 yayYLLIaiTe.
Balum KNIMEHTbI NOCTOAHHO MEHAITCA, 11 BaXKHO OT HUX He 0TCTaBaThb!

3kcnepTbl DHL nogroToBunmn BONPOChI A5 ayanTa Beb-caiTa Ballen B2B-
KOMMaHUW. YeKIMCT NOMOXKET BaM ONPeeniTb, Kakne 3NeMeHTbl OHMaH-
nopTana TPebyroT AanbHenLWen ONTUMN3ALLAN:

Y Bac ecTb OOCTYMHbINA 1 YA06HbIA OHNANH-MarasnH?
Bbl Npogaete 3a rpaHuLy? Ha foMallHel CTpaHuLe yKasaHo, YTo Bbl

npegnaraeTe MexxayHapoaHyo 0OCTaBKy?

Balu cainT nepeBefeH Ha HECKOMbKO A3bIKOB?
Ha caiite gelicTByeT npocTas 1 apheKTBHAA MOUCKOBasA crucTeMa?

Bbl npepnaraete nogpobHoe onvcaHme TOBapoB 1 Katanoru?

Bbl NpepiaraeTe HTEPAKTUBHYIO OHNAH-NOAAEPXKKY U YA0BHbIe BapraHTbl
KacToMm13aLymn NpoayKToB?

Ha BaluemM caiiTe yKa3aHbl CCbIIKM Ha CMPaBOYHbIe NOPTasibl UK 0byyatoLme
BMaeo?

Bbl npepnaraeTe pasnmyHble cnocobbl onsaTthl, HanprmMep, 6aHKOBCKOM
KapTol, ONnaTy Ha yCIoBMAX OTCPOYKHM MaTeXa, a Tak)Ke BapraHTbl Onniarhl,
nonynapHble B CTPaHe KNneHTa?

S e O R G

3TOT CNUCOK He ABAAETCA UCYEPNbIBAIOLWUM, HO Mbl PeAaraem ero B Ka4yecTse
OTNPABHOI TOUKM, KOTOPAsi MOXKET CY)KUTb OPMEHTMPOM ANl OLLEHKN pa3BUTUS
3N1eKTPOHHOI1 KOMMepLUU B Balleli KOMMNAaHUU.
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Kak 3KcnepTbl B MEXXAyHAPOAHOA NOTUCTUKE, Mbl
rOTOBbI MOMOYb BaM [0OUTLCS Liefell B TPAHC
FPAHNYHOWN 31EKTPOHHOW KOMMepLK bnarogaps
HaLLUWM 3HAHWAM 1 TI06anbHOI CeTW. Mbl MOXXEM
NOAAEPXKaThb BAC HAa 3Tane BHEAPEHUS YCIYT Ha
B2B-nnatdopme, KOTOpPbIE MO3BONAAT ONTUMU3MPO-
BaTb 3)(PEKTUBHOCTb 11 MOBLICUTb YPOBEHD Y108~
NEeTBOPEHHOCTW KNINEHTOB. Peyb naet 06 oTcnexu-
BaHW rpy30B, MCTOPWN 3aKa30B, OMJlaTe HasIoroB U
MOLLVH.

MpumevaHue:

Be3ycnoBHO, Npu Nnepexoae Ha HOBble, LNPOBbIE NPO-
LLeccbl B cermeHTe B2B MOryT BO3HUKATb CJIOXXHOCTU.
[a>ke onbITHbIM NFPokaM B2B-pblHKa HEO6X0ANMO UH-
BECTMPOBATb B ONTMMMN3ALNIO KAHAIOB TPAHCIFPAHNYHOW
3NEKTPOHHON KOMMEpPLMN, HO 3TN MHBECTULIUM OTKPbIBa-
10T 6€CKOHEeYHbIe BO3MOXHOCTU 41 pocTa.

He cnepnyeTt Hep00LEHNBATb TEMMbl UI3MEHEHUI B 06na-
CTWN 3NIEKTPOHHON KOMMepPLMN B cermeHTe B2B. BaXkHO
cnepoBaTh 3a TpeHAamu, 4Tobbl He ocTaTbes He y aen!

CBSXKMTECH C HAlUMMUN A0BEPEHHbIMIN KOH-
CyNbTaHTaMU cerogHd — 1 Bbl CMOXXeTe Ha4daTb
HOBVIO raBy B Pa3BUTUN Ballero 6usHeca.

HEeKOTOpble pa3faesibl 3TOro NCCNefoBaHNs OCHOBaHbI HA AaHHbIX paHee ony6nnkoBaHHOro goknaga DHL «Cnepytowas nHayCcTpruanbHas peBONIOLMS: Kak 3N1EKTPOHHAsA KOMMepLusa cnocobeTByeT
TpaHcthopmaumy cerMeHTa B2B», 2018 rog, aBTopbl Maiikn Bypnakuc, JeHuc IxynueH n Mimpan Anu, LLikona MeHegyKMeHTa npv yHuBepcutete KpaHdunaa:
https://www.dhl.com/content/dam/downloads/g0/press/publication/dhl_whitepaper_dhl_b2be_commerce_en.pdf
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